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It’s the highlight of every day. It’s our “Hour of 
Power.” Infused with energy and passion, it takes 
place every morning before 10 am.

Ranging from casual to at-times intense discus-
sions, we pool our experience, creativity and 
contacts to provide the leading edge to our cli-
ents. We address the needs of our buyers and our 
sellers, crafting new ways to connect people and 
often turning the “long shot” into the “game-win-
ning point.” Imaginative thinking arouses 
creative conversation and turns the impossible 
into reality. In countless tangible examples, the 
bite-sized pieces of information we share yield 
life-changing opportunities for our sellers and 
buyers. 

The Hour of Power sets the stage for us to deliver 
valuable Solutions by Collaboration – all day, 

every day. Through our collective 100+ years 
in the business, we have amassed a universe of 
individual talents. We exemplify the idea that the 
whole is greater than the sum of its parts as we 
share the results of our combined expertise with 
every client. Propelled by our desire to provide 
real value, the collective “We” – Ron, Steve and 
Fiora – conduct business in the most Hands-On, 
Executive-Level fashion. While the size of our 
business might suggest that we employ a multi-
tude of associate brokers, this simply is not the 
case. No undertaking ever leaves the hands of 
Ron, Steve and Fiora from the first meeting to 
the finish; we focus on quality control and atten-
tion to detail.

We are your task force, day in and day out, 
merging our unique skill sets to guarantee your 
success:
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STEVE SAWAII

• Magic with Numbers: Steve provides bril-
liant market analysis and indisputable 
appraisal justifications.

• Every Detail, Every Property: He knows 
each property backward to forward, side 
to side.

• People: He’s our up-to-the-minute ency-
clopedia of Who, What, When and Where. 
We are in the People business and there’s 
not a person Steve doesn’t know.

• Neighborhood Authority: He knows every 
nook of the Westside. Clients sit in awe over 
the anecdotes and facts that Steve shares 
from his knowledge of neighborhood real 
estate history and trivia.
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 FIORA ASTON
• International Allure: Fiora discreetly main-

tains an endless database of high-profile 
personal relationships and clients from all 
corners of the globe. By finding meaning-
ful ways to connect buyers and sellers, 
she creates win-win situations. An elected 
director with Coldwell Banker Previews 
International, Fiora brings the best of the 
Westside Luxury market to Asian, Euro-
pean and Middle East brokers with an 
impressive portfolio of closings represent-
ing some of the world’s highest-net-worth 
individuals and corporations.

• Impeccable Training and Taste: Her exqui-
site flair for design and architecture brings 
unmatched class to the design coordination 
and staging of our homes. 

• Imparting Lifestyle through Story: No 
agent on the Westside can draw emo-
tion from buyers the way Fiora does. 
With precise artistry, she creates sensory 
experiences in a home that leave buyers 
dreaming of their lives there. Reinforced 
by her ability to connect people’s needs 
and tastes with the lifestyles they crave, 
she is the perfect matchmaker between 
people and homes. 
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RON WYNN
• Always ON: Amazingly perceptive, Ron 

unfailingly uncovers the smallest details 
to give our clients the greatest negotiating 
advantages. 

• Problem Solver: There is no “can’t” in 
Ron’s vocabulary. Incredibly astute and 
remarkably calm, Ron’s positive and unas-
suming demeanor makes even the greatest 
challenges surmountable. If there’s a miss-
ing puzzle piece, Ron finds it.

• The Professional’s Ally: Attorneys, Ac- 
countants, Business Managers and Corpo-
rate Professionals are drawn to Ron. He 
speaks their language, quickly gleaning 

critical insights from each collaborative 
conversation. By breaking real estate into 
easy-to-process pieces of a larger strategic 
plan, he helps elite professionals conceptu-
alize and discern their best options.

• Finger on the Pulse: A second-generation, 
top-producing Westside real estate pro-
fessional, Ron knows today’s Westside 
market as if he were still on his newspa-
per route hand-delivering the LA Times. 
People come to him for the latest word 
on the street. Nobody knows every block, 
corner, turn, slope or estate property like 
Ron does. 
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To us, the joy of real estate is in making peo-
ple’s dreams come true while building our 
family of beloved clients and friends. We cher-

ish our ongoing connections with the people 
we serve. 
For us, it’s all about you. 

REPRESENTING LIFESTYLES FROM CONDOS TO CASTLES

RON WYNN 310.963.9944
STEVE SAWAII 310.261.3777
FIORA ASTON 310.480.3585 
www.wsarealestate.com

http://www.wsarealestate.com

